ROBERT DIRITA- AXWAY ACCOUNT REPRESENTATIVE – GREEN TEAM
FEEDBACK HISTORICAL:


[9/23/2021 10:12 AM] Daniel Wille
By the way, been great working with you. Above all else I have appreciated firstly your ownership of opts - worked with so many AEs that didn't set up or attend meetings, didn't continue to plan while tech was engaged, didn't take/share notes. Secondly, your pragmatism/realism - calling it as it is and being willing to lower engagement/walk away where it made sense. Lastly, including me in the processes - not every SE will agree but I have always wanted to be aware of all aspects of a deal, technical or not - I appreciated the inclusions. Been a pleasure working with you and wouldn't be upset to cross paths again in the future.
From: Brian Otten <botten@axway.com> 
Sent: Thursday, October 14, 2021 3:45 PM
To: Robert DiRita <rdirita@axway.com>
Subject: Re: FEEDBACK ON FORTELIS
Sounds good – that day is looking pretty good for me. Count me in.
Yes! Ecosystem selling. When both partners are API-enabled, the integration goes much faster and therefore, the innovation.
I’ll have a look at what you sent on Fortellis. Nice discovery work.
Brian O

From: Brian Otten <botten@axway.com> 
Sent: Thursday, October 14, 2021 12:16 PM
To: Robert DiRita <rdirita@axway.com>; Vincent Belfoure <vbelfoure@axway.com>
Subject: Re: Your Webex meeting content is available: AXWAY-EDUCATIONAL TESTING SERVICES: REVIEW / DISCUSSION OF CAPABILITIES

Good stuff, RDR. I think the “Open Platform” message we put forward, especially, @Vincent Belfoure and your comments on that, really helped put monetization in perspective. We don’t want to build and maintain a monetization  engine as part of Amplify, we  want to find  good complementary platform partners to recommend (e.g. Recurly) and provide seamless integration with those or, whatever the customer wants to use.
I really do think the roadmap items for Amplify “Product Bundles” and Pricing model management thereof - to manage groupings of assets will be killer in how we bring this capability to measure and  monetize a group of running “middle platform” components (e.g. REST API + Streaming API + 3rd Party Connector + whatever)  as a PRODUCT in the Unified Catalog to be tracked, discovered, and recombined to form new innovations and go faster.
Everyone else will still be trying to put water meters  on endpoints, which is not  how  you want to do this. Huge differentiator.
Brian O


From: Chris McCauley <cmccauley@axway.com> 
Sent: Tuesday, June 15, 2021 10:39 PM
To: Ravee Chinthakuntla <rchinthakuntla@axway.com>; Robert DiRita <rdirita@axway.com>; Kevin Meeks <kmeeks@axway.com>; Debbie Cardenas <dcardenas@axway.com>; Deborah Vigna <dvigna@axway.com>; Erik Nord <enord@axway.com>; Guy Saurbaugh <gsaurbaugh@axway.com>; Valerie Treguier <vtreguier@axway.com>; Monique Courcoux <mcourcoux@axway.com>; Colette Staller <cstaller@axway.com>; Azadeh Choobinipour <achoobinipour@axway.com>; Catherine Guisnel <cguisnel@axway.com>; Josh Shams <jshams@axway.com>; Stacey Mangold <smangold@axway.com>; Andrea Rodewald <arodewald@axway.com>; Tiffany Howard <thoward@axway.com>; Gerard Sample <gsample@axway.com>; Robert DiRita <rdirita@axway.com>; Sabine Römling <sroemling@axway.com>; Mandi Hofmeister <mhofmeister@axway.com>
Cc: Roland Royer <rroyer@axway.com>; Jeff Miller <jmiller@axway.com>
Subject: RE: [Regent] Signed Opportunity: 251611 - COMMUNITYAMERICA CREDIT UNION - API Management - Up Sell - USD 52,040.00
Congrats to Robert, Ravee, and the Channel team who all helped identify, collaborate, and then push CACU to the finish line, it was a long battle starting back in 2020 or before but a battle won...  

This is a great new logo/win against Mule and will pay dividends as we execute the services and get to know the customer and space more such that we can expand to other credit unions.
Great job, very exciting!
Chris
------------------------------------------------------------------------------------------


	You have been mentioned 
by Roland Royer in Business Update at the end of November 2020 in Jive - View Roland Royer's reference to you 

November had a strong taste of December. A good month with the key winning plays came at the very last second of the game. A Total booking value of 16M with more than 8M won on November 30th.
A strong month for services booking with more than 5M of service booked in November with the renewal of Managed Services of B2B at Cardinal and the expansion on the CSOS solution moving to Dataflow management 
Top 5 Service Booking of November 
	Account Name 
	Account Executive
	Solution 
	PSO Value 

	Cardinal 
	Charles Hoppensteadt
	B2B
	3,29k

	Walmart
	Charles Hoppensteadt
	CSOS
	315k

	State of California
	Duke Nelson
	MFT
	118k

	ASPEN
	Stuart Feargrieve
	TNT
	94k

	Verisk
	Robert DiRita
	MFT
	85k



	





-------------------------------------------------------------------------------------------
From CIO of Synchrony Bank (at the time)
On Fri, Oct 9, 2020, at 1:24 PM Mel Reyes <mel@mrtech.com> wrote:
Robert,
I have to say despite what Brian, Eric, and Eyal said about you; you're a stand-up guy!  Thank you for helping me make this connection and look forward to extending our other conversations.
Ray,
Can't thank you enjoy for taking the time to hear me out with regards to Tech Impact.  As an IT Works Lead Sponsor, you will have the opportunity to speak to the broad audience of senior leaders from Arkema, Barclay's, Capital One, Exelon and others that support the program via advisor board roles or hiring the graduates.
My goal here is to partner with you and Axway to become a top collaborator or "IT Works Lead Sponsor" and publicize these efforts with both Tech Impact and my extended network across LinkedIn, Society for Information Management, HMG Strategy, Vation Ventures, and other that I'm deeply ingrained with as an ambassador, advisor, or speaker.

I've attached a sponsorship flyer and look forward to taking the next step to make some magic happen.  I would also love to hop on a call to do introductions and pull in Patrick Calligan, Executive Director, to share his vision of this national program.

About Tech Impact:
This non-profit program trains and certifies post-high school and non-college degree bearing candidates with a focus on reskilling students in IT Tech Support, Customer Service, or Full Stack Development. They elevate the career trajectories of candidates who come in making $15-20k a year and graduate with certification with majority land roles at $35-45k or more.  Their current training footprint is in Philly, DC, & Las Vegas but I am providing strategy and guidance to help them build out a broader national digital program and to expand out West.

Thank you and I look forward to building out a long-lasting relationship where we can all benefit from the national exposure and goodwill in helping the currently impacted workforce by sponsoring the annual fundraising luncheon.
Sincerely,
Mel
  name     : "Mel Reyes",
  phone    : "415-663-5030",
  website  : "https://mrtech.com",
  cafécito : "https://mrtech.com/cafecito/",
  linkedin : "https://mrte.ch/linkedin"
-------------------------------------------------------------------------------------------
From: Laurent Van Huffel <lvanhuffel@axway.com> 
Sent: Friday, August 14, 2020, 1:59 PM
To: Robert DiRita <rdirita@axway.com>; Chris McCauley <cmccauley@axway.com>; Brian Otten <botten@axway.com>
Subject: RE: Synovus Catalyst

Very good idea.

From: Robert DiRita <rdirita@axway.com> 
Sent: Friday, August 14, 2020 1:55 PM
To: Chris McCauley <cmccauley@axway.com>; Brian Otten <botten@axway.com>
Cc: Laurent Van Huffel <lvanhuffel@axway.com>
Subject: Synovus Catalyst
I’ve reached out to our Sponsor, Matt Maxey, at Synovus asking for feedback on
The proposed Accelerate Catalyst Workshop. I suggested that we review with him
Over a 30-minute webex next week to address any questions and for us to provide
Additional direction. Stay tuned.

	
	Best Regards,

	[image: axway]
	ROBERT DIRITA
Enterprise Problem Solver - API & HIP - Financial and Insurance
P: 610-212-1380
rdirita@axway.com | https://www.axway.com - https://support.axway.com

Free iPaaS Trial Here: https://platform.axway.com/#/signup/ 
https://marketplace.axway.com/home
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When you work with Axway, you can be confident that our award-winning solutions
will empower your business to thrive in the digital economy.





------------------------------------------------------------------------------------------------------------------------------------------

From: Laurent Van Huffel <lvanhuffel@axway.com> 
Sent: Monday, August 10, 2020, 11:11 AM
To: Robert DiRita <rdirita@axway.com>; Brian Otten <botten@axway.com>; Chris McCauley <cmccauley@axway.com>
Cc: Eyal Sivan <esivan@axway.com>
Subject: RE: Follow-up [EXTERNAL]

Great job. Are these ET times? Thursday works for me.

From: Robert DiRita <rdirita@axway.com> 
Sent: Monday, August 10, 2020 9:53 AM
To: Brian Otten <botten@axway.com>; Chris McCauley <cmccauley@axway.com>
Cc: Eyal Sivan <esivan@axway.com>; Laurent Van Huffel <lvanhuffel@axway.com>
Subject: FW: Follow-up [EXTERNAL]

Team , as I have mentioned last week. I have  the interest of WR Berkley a net-new white space account via their SVP- and Innovation Champion, Kirk Tweedy.

I have had an initial call with him 2 weeks ago (July 24th) high level about a new platform/product project he has been assigned to execute by end of year. I pitched the Catalyst team and a two-day Accelerator Workshop hard and our expertise within the global Insurance marketplace. He was looking to get his key team / stakeholders together, including some Data Scientists. I just recvd his note below asking for some availability today and Thursday of this week. I wanted to provide a heads up possibly for Thursday. He is on the West Coast, so I must confirm if he is referring to PCT or EST?  Please stay tuned and if we can speak to how we’re working within the insurance industry which is what he wants to hear, that will resonate. If there is an “Open Insurance” track then possibly we can bake this in as well. *Note: through intel,  I also have learned that WR Berkley may also be in the process of evaluating MuleSoft so I would like to be swift in getting to them.
-----------------------------------------------------------------------------------------------------------------------------------------

From: Laurent Van Huffel <lvanhuffel@axway.com> 
Sent: Friday, July 24, 2020, 12:30 PM
To: Robert DiRita <rdirita@axway.com>; Chris McCauley <cmccauley@axway.com>
Subject: RE: Open Banking Follow-up to conversation

Looks like good progress. You should proceed to organize a call with Chris and Catalyst on explaining our workshop, sharing the customer example Chris developed and shared with us.

You should open a service oppty for the Workshop Accelerator for Q4 and one for APIM for next year.

Looping Chris for working with him on next step.

Laurent
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